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The Week in Review
Prescient Pricing
For years, while working at GE Capital, we were burdened
by pricing parameters that required spreads of 300 to 400
bps over LIBOR. This reflected our view of the perceived
risk as well as our costs based upon markedly lower lever-
age than the banks. We now understand that the banks
have now caught up and spreads are approaching these lev-
els. Of course the sad part is that GE has thrown in the
towel on the transportation business ending an involve-
ment that began over 30 years ago.

Waivers And More Waivers
Not unsurprisingly, the difficulties in the marketplace are
becoming more evident as the number of waivers of
covenants increases in the public sphere. However, we
understand that it is on the private, or dark side if you will,
where the heavy lifting, at least in terms of restructuring, is
taking place. The appropriate analogy might be the bare-
knuckle storm below the calm sea of the public genteel dis-
cussions. Nevertheless, these exercises may be nothing
more than band-aids should the market not improve. We
certainly understand the cautious approach taken with
respect to the public companies given the ramifications.
The question remains as to what impact the private discus-
sions might have on the public. We watch and wait as the
parties stake out their positions.

DRYS Better Half
This week DryShips announced a preliminary agreement
with Nordea Bank to obtain a covenant waiver (undis-
closed) in connection with the Primelead $800 million
facility that was used to partially finance the acquisition of
Ocean Rig ASA. The current outstanding is $650 million.
The syndicate includes DnB NOR and HSH Nordbank.

Under the terms of the arrangement, the company will pay
a re-structuring fee of 0.15% on the outstanding loan
amount (~$1.0 million) plus an amount equal to 1.00%
per annum on the loan outstanding for the period from
January 9, 2009 until the effective date of the agreement
($17,800 per day). The margin on the facility was increased
from 1% to 3.125% per annum. The $75.0 million prin-

cipal payment due February 2009 has been deferred for a
quarter with regular principal payments resuming as of
August 2009. The most significant modification is the
Bank syndicates decision to exercise control on future cash
expenditures. Until such time as the loan has been repaid to
below $375.0 million, lender consent will be required for
the acquisition of Hulls 1837 and 138, for new cash capi-
tal expenditures or commitments, and for new acquisitions
for cash. The waiver agreement effective date will not
exceed August 12, 2009 at which time the company expects
to be in compliance with the restructured loan covenants.

Seanergy Visits Its Bank
Seanergy Maritime Holdings announced that it had
received a waiver on its LTV covenant from its main
banker, Marfin Bank. As part of the waiver, the bank has
also put a temporary restriction on the payment of divi-
dends. Although the company is well positioned with 6 of
its vessels chartered through September at an average daily
time charter of $52,700 per day generating revenues of
approximately $110 million, the company and its bankers
took a cautious approach looking forward. “Current mar-
ket conditions dictate an increased level of prudence and
vigilance to safeguard and then increase shareholder value
for the long term.”

It’s All In The Definition
Safe Bulkers reported earnings for the fourth quarter and
for the year this week. Although results for the year
remained strong, the decline in the fourth quarter and the
future outlook were of far greater concern to this prudent
management team. A cash dividend of $0.15 was declared
down from last quarter’s $0.475 per share, as the board
continued its policy to pay out a portion of the company’s
free cash flow to investors. The board considers the new
amount as more prudent in light of the current economic
and financial environment. The additional cash flow will be
retained to strengthen its balance sheet. It probably did not
hurt that at the previous level the stock was yielding ~26%
and that current management owns 80% of the outstand-
ing shares.
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Safe Bulkers is also currently in discussions with two of its lenders in
an effort to amend as of December 31, 2008, the loan covenants
relating to the calculation of vessel value so as to include the value
of the attached charter contracts. The company argues that it is par-
ticularly relevant in their case given the long-term nature of the
charters and their cash flows. It also helps that their other loan agree-
ments include provisions consistent with such amendment. On the
other hand, who wants to vouch and give credit for counterparties
today? We can honestly say that Bunge, Cargill, Daiichi make a
compelling argument for inclusion.

It’s Good to Have Understanding Bankers
Perhaps acting somewhat less cautiously, Global Ship Lease
(“GSL”) maintained its latest dividend at the current level of $0.23
per share (yield of ~26%). At the same time, the company proactive-
ly approached its lenders (Fortis, Citi, HSH Nordbank, DnB
NOR and SMBC) to reduce its risk with respect to the LTV main-
tenance covenant in its $800 million credit facility. Under the
revised terms of the credit agreement, the allowed LTV will increase
from 75% to a maximum of 100% for each of the test dates form
April 30, 2009 to April 30, 2010. During this period, there will be
no restriction on its ability to distribute dividends unless the LTV
exceeds 90%, at which point the company will place 50% of the free
cash flow into a pledged account. Should the ratio fall below 90%
in a subsequent period, the pledged cash would be returned.

The quid pro quo for this amendment included a 50 bps increase in
spread and an extended pricing grid to accommodate the higher
LTV ratios. The facility will now bear interest from 1.25% to 2.75%
over LIBOR, depending on LTV. In addition, the commitment fee
has been increased from 0.25% to 0.50% and the maximum avail-
ability under the credit facility will begin to amortize one year earli-
er in December 2011.

GSL, like its competitors, utilizes a business model based upon long-
term charters to the major container lines. Although the liner compa-
nies do not receive the in-depth coverage of the more traditional busi-
nesses, it is more than evident that this sector is suffering. Ships are in
lay-up and services are being cancelled. NOL was the first to report
fourth quarter and preliminary year-end results. Although profitable
for the year, NOL reported a fourth quarter loss of $149 million
including a restructuring charge of $72 million. It would be safe to
assume that this is not going to be a good year for any of the lines. For
GSL, with its substantial exposure to CMA CGM, there is even
greater risk given its lack of diversification. On the other hand, it
behooves CMA CGM to take care of one of its main capital providers.

Even Mr. Fredriksen Gets the Blues
It was a rough week for the Golden Ocean Group (“GOGL”).
First, the agreed sale of the Panamax, M/V Bellflower, at $76 mil-

lion failed as the buyer declared it did not have the financial
resources to take delivery. At the time of the sale, GOGL had simul-
taneously exercised the purchase option at a strike price of $21.3
million. Rather than pursue its rights, given the costs and uncertain-
ties, it has accepted the buyers counter proposal that is based upon
a purchase price of $50 million. The new agreement includes a $10
million seven-year seller loan, secured by a second mortgage. The
first priority mortgage will be capped at $18 million meaning the
new buyer will be bringing substantial equity to the transaction.

As a consequence of the bankruptcy risk of the charterer, a Spanish
cement company, the company has agreed to the redelivery of the
Panamax vessels, Mulberry Paris and Mulberry Wilton from their
existing charter. As compensation, GOGL received a cash settle-
ment of $25 million for the balance of the commitment, which ran
through the third quarter of 2011. The vessels will trade in the spot
market for the moment. Based upon today’s forward curve, the com-
pany projects a potential loss of $32 million. The actual loss will of
course depend on the spot earnings of the vessels and the potential
of a further recovery depending on a positive financial development
of the charterer.

In an attempt to isolate the risk, GOGL and Ship Finance have ter-
minated the sale-leaseback arrangement on two Capesize vessels due
to delayed deliveries and anticipated non-compliance with terms
and conditions for the deal. Ship Finance had originally planned to
invest $160 million ($80 million each) of which $130 million was
committed financing.

GOGL now finds itself having to replacing these financing arrange-
ments as well as seeking financing for the 10 ships the company
presently has unfinanced. Pareto estimates total unfunded capex for
the company at $618 million as of the third quarter and an immi-
nent capital requirement of $100 million.

These two breaches of contracts have put constraints on the compa-
ny’s liquidity, which might necessitate further risk capital. The com-
pany’s major shareholder has indicated a willingness to participate
on the condition that the banks and convertible note holders agree
to modifications in their respective documents. Specifically, GOGL
is seeking to include the value of charter parties in the net worth cal-
culation. This would insure compliance with the lending facilities
going forward. The company believes a significant part of its value
is linked to the value of the charter portfolio. At the same time, it
confesses that counterparty risk remains its biggest challenge going
forward.

Perhaps Mr. Fredriksen regrets not sticking with tankers in this
diversification experiment.

The Week in Review continued
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Prudent Or Imprudent?
Capital Product Partners’ (“CPLP”) business model is standing up

to these difficult times. As a master limited partnership it owns 18

modern vessels, including 15 MR product tankers, 2 small product

tankers and a Suezmax tanker. All are on medium to long-term char-

ters to some of the best counterparties around including: BP, Shell,

Morgan Stanley, OSG and Trafigura. It was therefore not surpris-

ing that CPLP reported strong fourth quarter results. However, in

contrast to the aforementioned companies, it took the opportunity

to declare an exceptional distribution of $1.05 per unit (~$26 mil-

lion in total) based upon strong earnings from operations as well as

profit sharing.

The company’s rationale for making this distribution includes the

following:

• Returning profit sharing revenues earned during 2008.

• Creating value for unitholders.

• Little opportunity for vessel acquisitions.

• Adequate reserves.

• Reverting to previous distribution policy from Q1 2009 onwards.

From a financial perspective, the company believes it can weather

these uncertain times based upon the long-term contracts with rep-

utable counterparties, reserves and undrawn capacity of $246 mil-

lion under its credit facilities which do not amortize until June 2012

and March 2013.

On the other hand, 97% of revenues for 2009 are fully locked-in,

however during 2010, this declines to 60% as 9 ships come of char-

ter. Given its structure as an MLP, the balance sheet is highly levered

with debt to capitalization of 75.2% and a cash position of $43.1

million as of year-end. For the moment, the company seemingly has

no issue with collateral maintenance covenants.

The cash distribution does have a positive effect for the G.P. and for

the subordinated shares held by management. First and most impor-

tantly, the special distribution brings the annual distribution to the

level, which triggers the early termination of the subordination peri-

od and the conversion of the subordinated units into common

units. At the previous distribution level this would not have

occurred until March 2011. Following termination, Capital

Maritime will own 44.6% of the common units and will be able to

vote them in matters that require common unit approval. The spe-

cial distribution also triggered the payment of $12.5 million in

IDRs, which the GP has agreed can be paid in four quarterly install-

ments.

In the press release Mr. Lazaridis is quoted as follows:

"We continue to face a severe deterioration in the banking and cred-

it world as well as a major global economic slowdown, whose dura-

tion is very difficult to forecast and which will continue to signifi-

cantly impact world trade and vessel values. At the same time ves-

sels' cost environment continues to be inflationary. In spite of this

background we achieved solid results. We enjoy a solid balance

sheet, we have zero capital commitments to purchase or build any

vessels and our revolving credit facilities are non-amortizing until

June 2012 for the $370 million facility and until March 2013 for

the $350 million facility. The strength of our counterparties and the

quality of our vessels combined with almost full charter coverage for

2009 give us comfort that we are adequately placed to face the mar-

ket and maintain our distribution policy following the payment of

this exceptional distribution."

Hence the question posed in our title. They can afford to do it in

the short-run. And as Mr. Keynes said, “In the long run, we are all

dead.” Only the future can determine whether it was the right deci-

sion. Nevertheless the message is mixed with self-interest standing

out front.

The Wheels of Progress Turn Slowly
Our friends at Pareto this week published a report on Nordic

Heavy Lift, a start-up that is in the process of building a heavy lift

crane vessel in Sembawang Shipyard with delivery in 2010. The

keel was laid in November but the hull is currently four months

behind schedule. Currently funded through mid-2009 through pre-

vious equity and high yield bond offerings, the company is again in

the midst of raising additional capital.

Currently the company is pursuing a $185 million bank facility and

the banks are reported to be moving again – although slowly. NHLI

expects that the bank funding can be in place by April. That would

be a very good sign.

Hellenic Norwegian Confab
For the fifteenth year, the Hellenic-American and Norwegian-

American Chambers of Commerce presented their Annual Joint

Shipping Conference posing the question of “How Will Shipping

Survive the Perfect Storm?” Whether the question was answered or

not, attendees were able to garner lots of insights into what hap-

pened and what may happen in the future. Once again, the follow-

ing will highlight what we found of particular interest.

The Week in Review continued
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Arlie Sterling of Marsoft provided insights into “what happened”
and “what might happen.” The industry did well based upon an
explosion in trade and demand and yard capacity limits. The chart
above lays out the extraordinary growth.

Naturally, the growth has to be put in the context of supply. In
2007, there were 250 million DWT ordered double the amount
that was ordered in 2003. the future was pre-ordained when looking
at a 100% growth in supply versus an annual growth rate in demand
of 6%.

On the macro level, Mr. Sterling noted the economic contractions,
the fact that the decoupling theory was discredited and finally that
steep trade contraction knows no borders. But in terms of shock
value, the 22% decline in steel production between July and
December 2008 stood out.

We are all familiar with the consequences: charter failures, bank sup-
port withdrawn, newbuilding orders cancelled or delayed and a
huge rise in equity requirements.

Looking at historical cycles, Mr. Sterling tried to forecast what this
one might look like. The current cycle is by far the worst having suf-
fered the worst quarter-to-quarter decline. However the dry cycle
statistics are worth reviewing:
• Number of downturns since 1980 – 5
• Average time to recovery – 5 quarters
• Average fall to trough – (4.5%)
• Trade growth in recovery – 7%

Key indicators to look at for recovery include: Chinese Steel
Production, U.S. oil demand, European consumer demand and
credit markets thawing.

Finally, in a somewhat comforting, although hypothetical chart, he
took a look at the current fleet development in light of each sector’s
scrap indicator:

Notwithstanding the above, a strong market trumps scrapping while

a bad one promotes it.

Ole Slorer of Morgan Stanley is always fascinating and provides
interesting insights, although we may at times require special tutor-
ing. First Mr. Slorer focused on shipping shares and trading pat-

terns. Shares turn quickly, generally, in five to ten days. They react
quicker even to small rates of change. Inflection points remain hard
to discern. Finally share prices will be subject to short squeeze rallies
as there are no shares available.

In Mr. Slorer’s view, we are in between demand cycles. He was at a
loss trying to explain the massive surge in Capesize fixtures in
January, of which 80% were destined to China.

With respect to the economy, Mr. Slorer highlighted the potential
dampening effect on recovery from the oil supply overhang. He also
believes that it is not the absolute value of GDP, which is significant,
but the revisions. He also noted that ships and rigs lag changes in
GDP.

The bankers panel moderated by Larry Rutkowski, of Seward &
Kissel, was next and included Andy Dacy of JPMorgan, Randee
Day of Seabury, Colin Manchester of RBS and Harald Serck-
Hanssen of DnB Nor.

In his opening presentation, Mr. Serck-Hanssen highlighted the fact
that the banks had a sense of the coming credit in March 2007,
when the subprime problems began to appear, although the real
impact did not occur until the 4th quarter of 2008. All the banks
saw the drop-off in syndication.

He then opined on issues facing DnB, specifically, and banking, in
general. One of the big issues, DnB, as agent on large syndicated
loans, is running into is syndicate discipline. Apparently, some of
the smaller banks have lost interest and it is difficult to get them to
go along. This could be a real impediment to re-structurings mov-
ing forward. Perhaps the following statement, which is normally
applied to children, will prove to be correct: big loans big problems,
small loans small problems. Frustration can only lead to a drastic
solution.

In normal years, DnB saw its loan book grow 35% to 50%. DnB
will not be as active this year as it seeks to keep its $35 billion ship-
ping portfolio stable. Fundings will come out of prepayments,
amortization and cancelled commitments. More room to lend may
come from what the dollar does in relation to the NOK. Their goal
is to assist clients by helping them find pockets of capital. He does
note, in a sharp turnaround, that it is easier to find equity these

The Week in Review continued

Trade Growth 2003-2008
Cumulative Annual

Container 64% 11%
Dry 33% 6%
Oil 13% 2%
Source: Marsoft Inc.

Fleet Development
Dry Tank Container

2009 16% 15% 16%
Scrap Indicator 14% 17% 10%
Indicator >25 years SH >20 years
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days. The panel seemed to be unanimous in the view that the liq-

uidity crisis, not the market collapse, is the bigger issue.

Colin Manchester pointed out that the banks are all in the same
boat looking to reduce capital usage. Lending is further hampered
by legacy loans with below market rates for long terms. He then

highlighted the simple truths of banking these days:

• It’s all about relationships. Robust and fully engaged clients,
including deposits and services will continue to earn the banks
good will. Clients who work with the banks today will benefit in
the long term.

• Adequate compensation is necessary for the use of the balance
sheet.

• Liquidity will be limited for the next two to three years
• Club deals will overtake syndicated deals. Less capital means

smaller deals. Bilaterals are the best deals because the bank can
make the right decision quickly.

Mr. Serck-Hanssen confirmed that DnB too was relationship driv-
en with the bank looking at “total return on client” in their evalua-
tion process. In terms of deal size he felt few banks would do over
$100 million and would actually prefer $50 million slices. Today’s
biggest risk is the charterer’s repudiation of charter obligations.

Mr. Dacy spoke from a different perspective. From 1988 to 2004,

lending was a marginal business where one made money on assets.
Today, JPMorgan has no debt to the industry and is starting fresh as
a merchant bank capitalizing on its global network and different
modalities. Their focus is on the end user and they can provide
bridge financing, equity and even charter ships.

He also highlighted another risk to lending. The mark to market
rules will change the capital allocation leading to further constraints
on lending.

The morning concluded with a discussion on piracy, both from the
academic as well as the personal perspective. Jeroen Meijer of
Control Risks provided the former, while Jim Christadoulou pro-
vided the personal and emotional side. A delicious lunch was served
with Robert Bugbee providing desert in the form of a speech,
which linked shipping’s characters with those that populate Alice in
Wonderland and other fairy tales. If by some miracle it appears on
Youtube it is not to be missed. The conference continued with a dis-
cussion on commodities markets and the owner’s panel, which space
precludes us from covering. All in all it was a very successful event.

The Week in Review continued
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Back to the Futures
By Mike Reardon and Jeffrey Landsberg of Imarex Inc., Email: jsl@imarex.com

The recent dry bulk surge took a punch to the gut this week, as the sustainability of the upmove was called into question. Though the indices
continued to rise into Wednesday, the futures market sent a harsh message to the dry bulk universe on Tuesday morning – dropping 15-20%
in a short time frame. The Q2 Cape FFA had reached a high mark of $45,000 or so, but when the selling had ended two days later, this
contract was priced below $30,000. Conventional wisdom suggests that the rate rise occurred on the back of short term ore demand into
China – as Chinese buyers may have been stockpiling ore ahead of the annual price negotiations. If this line of thinking proves accurate,
we may return to the doldrums of recent months past. If, however, the increase in demand represents part of a broader market resurgence –
then better rates may indeed lie ahead.

The tanker market – again – has returned from the edge of darkness and has managed to manufacture a mini rate rally. Though the posi-
tion list seemed lengthy only a week ago, steady fixing activity in the AG eroded available tonnage just enough to put the market in “bal-
ance.” We have said numerous times, that a balanced market is an Owner’s market, and recent price movements confirm the maxim. VLCCs
had been earning a less-than-cheerful $30,000/day on the AG/East route - but the recent surge puts today’s TCE closer to the $50,000/day
level. Futures have traded up on the near-term curve alongside the physical, though worth noting is the implied TCE that comes with the
balance of the 2009 curve: about $33,000/day. Not a pretty number if you believe the forward curve has predictive power. As the price of
oil continues to fall, the VLCC-for-storage idea gains further traction, though this supply issue must of course be weighed against falling
demand for oil.
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IMAREX - PHYSICAL UPDATE WWW.IMAREX.COM

127 trip fixtures reported,

37 more than a week ago

23 period deals reported,

5 more than a week ago

The BDI finished the week at

1642 points, an increase of 572

points (53%) week-on-week

Average Day Rates (as of 2/6)

Capesize: $30,001 +72%

Panamax: $10,036 +58%

Supramax: $8,928 +67%

Handysize: $5,911 +33%

Iron ore port stockpiles now

total 59.1mt, an increase of

760,000 tons (1.3%) w-o-w

8 vessels scrapped last week;

scrap prices have decreased to

$215 - $265/ldt

Imarex Market Services

+65.6413.0041

response@imarex.com

Oslo: +47.2389.4200

Singapore: +65.6413.005

FEB 9, 2009

DRYBULKWEEKLY
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Weekly Dry Bulk Chartering Activity

Dry Bulk Rates & Chartering Activity Firming
For the week ending February 6, dry bulk chartering activity increased compared with the 

previous week (LNY). 127 total trip fixtures (37 more than last week) and 23 period deals 

(5 more than last week) were reported.  Of the 23 period deals, 13 were for a year or more.  

China continues to import more iron ore while the demand for grain and thermal coal also 

appears to be firming. In addition, a large amount of vessels have been taken for period 

employment - indicating confidence and access to capital is returning to the market.

Chinese Iron Ore Port Stockpiles Up Slightly
As of February 6, iron ore stockpiles at Chinese ports have risen to 59.1 million tons, an 

increase of 760,000 tons (1.3%) from two weeks ago.

Is the Dry Bulk Rally Set to Continue?
Dry bulk rates increased significantly last week on the strength of robust chartering and

period activity. Chinese iron ore imports have been a primary impetus behind the surge;

but a large amount of vessels full of ore are now waiting outside Chinese ports to unload.

During the next few weeks, Chinese ports will take in a great deal of iron ore - stockpiles

are already on the rise. As a result, Chinese steel production must start increasing now.

If not, freight rates will likely come down in the near future.

Eight Additional Dry Bulk Vessels Scrapped
8 dry bulk vessels were sold for scrap last week. The ships’ ages ranged from 24 to 34

years old and included 5 Handysize, 1 Handymax, and 2 Panamax vessels. Scrap prices

have fallen to $215 to $265/ldt, about $25 less than last week’s levels.
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Iron Ore Stockpiles at Chinese Ports (Nov - Feb)

By Jeffrey Landsberg, Freight Options



Borrower Arrangers / Advisors Amount Interest Maturity Purpose / Remarks Status

(US$ M) Rate

STX Panocean $107 8.20% 2011 Straight bond issue for working capital In Progress

China Shipbuilding Up to $732 To finance newbuildings and repay bank loans In Progress

Development

Alexander & Baldwin Prudential $100 6.90% 2020 Extension of shelf agreement through 2009. Pending

Proceeds to pay down revolver Approval

Oceanografia Morgan Stanley, Citi, $335 2016 144A bond secured by 7 vessels. Proceeds to service Done

Dexia, Baker & McKenzie existing debt and new acqusitions. Co. rated B+

China Cosco Up to 2019 For working capital and repay bank loans In Progress

$1460

China Shipbuilding China Construction $439 3.90% 2012 To enhance shipbuilding and ocean engineering capacity, Done

Industry Corporation Bank and CICC repay bank loans

BD Ferries Undisclosed syndicate of $140 6.21% 2012 Undisclosed In Progress

investment banks

Sinotrans Ltd $219 3.60% 2012 To fund construction of strategic logistics infrastructure In Progress
projects in the Pearl River Delta, the Yangtze River Delta
and the Bohai Bay area

Noble Group 9 bank deal led by Goldman $250 7.74% 2014 Senior unsecured notes to pay down In Progress
Sachs, Citi and SunTrust $183m including loans maturing in March
Robinson Humphrey

Acquirer, New Partners, or Parent Seller Advisors Amount (US$ M) Target / New Company Comments

Arcade SPAC/Conbulk $262 10 feeder containerships Palmosa and Tsakos vessel

deal cancelled

World Nordic SE BW Gas May seek to make offer to minority

shareholders to take BW Gas private

AP Moller-Maersk $567 Brostrom Ups stake to 96% with plans to
initiate proceedings for remaining
shares and de-list from OMX
Nordic Exchange

Seacove Shipping, $100 Seacove Shipping Partners New joint venture to pursue
Greenbriar Equity Group investments in shipping companies

and assets

Hapag-Lloyd Lazard, Citi, Deutsche, $5,900 For Sale Albert Ballin consortium: City of
Greenhill, HSH; JP Morgan Hamburg, Klaus-Michael Kuhne,
for NOL as potential buyer HSH Nordbank, MM Warburg,

Signal Iduna, Hanse Merkur; On hold

Liberty Shipping Group Jefferies $308 International Shipholding Offer for all outstanding shares of the
Group Company's common stock for $25.75

per share, in cash; Abandoned

Vesterhavet-DSV $140 DFDS Through a share exchange, DSV and
JL-Fondet establish a joint holding of
56% in DFDS

Northern Shipping Fund I LLC $112 Northern Navigation and To invest and provide alternative
MTMM JV finance in the maritime and offshore

service sector

General Maritime UBS for GMR, Jefferies for $283- $300 Arlington Tankers Share swap; 1 GMR share to receive
ATB 1.34 shares of new entity; Combined

fleet to have 31 tankers; Concluded.
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Issuer Underwriters / Advisors Amount Structure / Pricing / Comments Status
(US$ M)

STX Europe (formerly Aker Yards) Applied for delisting from Oslo Stock Exchange Done

DVB Bank $250 Closed-end fund to focus on opportunistic Launched

investments in shipping & offshore. Existing

vessels < 15 years. Targeting $300-400 MM from

5-7 institutional investors.

OceanFreight YA Global Master SPV Up to $148 Entered into purchase agreement to sell shares over In Progress
2 years. Initial proceeds to repay debt related to
seller's credit from Economou affiliate

Compania Sud Americana $200 Share sale approved by shareholders in effort to Approved
de Vapores benefit from cheap charter rates and low cost

container vessel acquisitions

BW Gas Fondsfinans ASA $720 Purchasing Bergesen from parent Nordic SE for . Announced
new shares. Rights offering also to minority
shareholders

Seaspan Tudor, Pickering & Holt, Vincent & Elkins $200 Preferred share issue by company's original Done
sponsors Washington Group and Tiger Group;
1st tranche done

Fairstar Heavy Transport ABG Sundal Collier as mla $11 Rights issue to share holders and new issue to In Progress
bondholders. Proceeds to redeem bonds, both
partially underwritten

Hurtigruten $46 Oslo listed specialty cruise operator looking to raise In Progress

fresh funds; Delayed due to creditor consent issues

Penguin International Kim Eng Securities $4 Completed its 1 for 4 rights issue. In Progress

Priced at S$0.05 per rights share.

Mermaid Maritime Pareto Private Equity ASA $2 Acquired 20% stake in Nemo Subsea IS, Done

a dive support vessel owner

Company Advisors Banks Comments
Global Ship Lease Fortis, Citi, HSH Nordbank LTV increased to 100% thru 4/10; Dividends restricted if

& DnB NOR over 90%. Margin increased by 50 bps; Amortization begins
year earlier in 12/11

Golden Ocean Cancelled contracts & charters create need for capital; Main
shareholder willing, provided covenants amended to include
value of charters in net worth

Safe Bulkers Cut dividend to prudent level. Seeks to amend LTV to

include value of charters

Seanergy Marfin Bank Waiver on LTV covenant requires temporary suspension

of dividends

DryShips (Primelead/Ocean Rig) Nordea, DnB NOR, Covenant waiver; Margin increased, February repayment
HSH Nordbank postponed until 5/09 with regular payments resuming 8/09;

Consent required for cash capex

Samsun Logix Shinhan Bank Filed for equivalent of bankruptcy protection;

Genco (1 ship), DryShips and Eagle exposed

DryShips Piraeus Bank Failure to conclude 3 ship deal triggered restructuring;
Waiver of financial covenants, shorter tenor, reduced
amortization in 2009-10 and increased margin

Genco DnB NOR, Tradeoff collateral maintenance for increased pricing and

Bank of Scotland amortization; No dividends or buybacks.

DryShips Cancels 9 capes and 3 newbuilds on order; 2nd time in

2 months DRYS pulled out of deals to buy new vessels

Deal Tables & Bond Prices continued
Equity Deal Table � = New � = Updated � = For full analysis see Marine Money’s Asia Edition

�
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Lessee Lessor(s)/Advisor(s) Amount Structure / Pricing / Comments
(US$ M)

Ship Finance International Golden Ocean $160 Cancelled sale-lease-back with GOGL for 2 x capesize newbuildings

Overseas Shipholding Group $64.50 Sale and bareboat back of 2008 built Aframax tanker (Everglades)

for 12 years with purchase options

Overseas Shipholding Group $65.60 Sale and bareboat back of 2008 built LR1 product carrier (Palawan)

for 12 years with purchase options

Dong Fang International DCM Deutsche Capital Management, Undisclosed Sale and manage-back of a fleet of 38,983 CEU of containers

Investment Limited arranged by DVB Bank

China Huaneng Group ICBC Leasing About $420 Sale and leaseback of 6x Supramax bulkers for 10 years

Berlian Laju Tankers Jointly by DnB NOR Markets and $107.75 Sale leaseback for 2x chemical tankers for 12 years

R.S. Platou Finans

Odfjell Group nabCapital (National Australia $84.50 Sale-leaseback of Bow Sky.11 year operating lease using

Bank Limited) , MDT UK cross border lease.

Pemex Blue Marine/ ICP Capital $121 Sale and leaseback of 2x 40,000 dwt product tankers for

10 yrs with purchase options at end

Woo Min Shipping ABG Sundal Collier ASA $88 Sale and leaseback for 3x chemical tankers for 8 years

Golden Ocean Group Undisclosed $65.30 10 yr sale and bareboatback of Q3 2009 newbuilding delivery;
$21,975/day, fixed price purchase option in 3 yrs and every year
after until contract matures; $40m option in 10 yrs

Borrower Arrangers / Buyers Amount Pricing / Purpose / Remarks
(US$ M)

Arkas Group KfW IPEX Bank $68 12 yr loan to finance 2x 1,600 teu new building boxships
to be delivered in July and September 2009; CIRR hedges
rate fluctuations.

BC Ferries KfW IPEX Bank $86 12 yr loan at 2.95% rate to fund construction of

ferry newbuilding

Lamnalco Group Standard-Chartered Bank, Rabobank, ING $125 To refinance existing fleet of 15 AHTS vessels and

for new acquisitions

Scorpion Offshore HVB $169 Subsidiaries secure financing for remaining progress
payments and to re-finance bridge loan for Offshore
Freedom. Two tranches amortizing over an average period
of 4 years

Stena Citi, Korea Export Insurance Corporation, Eksportfinans; $850 Pre- and post delivery financing for new drillship built at

Watson, Farley & Williams as advisors to Citi Samsung in Korea for delivery in 2011

Pacific Drilling DnB NOR and Fortis as mlas $1,200 To help fund two drillships building in South Korea

and Transocean

Yang Ming 13 banks including Mega International Commercial Bank, $480 20 year loan

Marine Transportation Taipei Fubon Commercial Bank

PetroVietnam Citibank, Calyon, Fortis Bank, Societe Generale $175 13 year term loan

Transportation

PetroVietnam ABN AMRO, ANZ, HSBC, OCBC, First Commercial, $115 6 year amortising facility priced at L+300 bps for debt

Drilling Investment Far East National Bank, Land Bank of Taiwan repayment and general corporate purposes

North China Shipping DVB, SEB and HVB To finance the acquisition of two VLCC newbuildings
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Offer Price YTW STW Maturity Ratings Call Date Call Price

SHIPPING

CMA CGM (CMACG)

5.5% Sr Unsecured due '12 50.000 30.89% 2,895 05/16/12 – / BB- any time MW+50

7.25% Sr Unsecured due '13 46.458 32.01% 3,049 02/01/13 – / BB- 02/01/10 103.625

Great Lakes Dredge&Dock (GREATL)

7.75% Senior Notes due '13 82.000 12.85% 1,113 12/15/13 Caa1 / B- 03/13/09 103.875

Excel Maritime (EXM)

1.875% Sr Unsecured due '27 30.000 26.29% 2,438 10/15/27 – / – 10/22/14 100.000

Horizon Lines (HRZ)

4.25% Sr Unsecured due '12 48.625 28.29% 2,689 08/15/12 Caa1 / B-

Navios Maritime (BULK)

9.5% Senior Notes due '14 61.500 21.32% 1,937 12/15/14 B3 / B+ 12/15/10 104.750

Royal Caribbean Lines (RCL)

8% Sr Unsecured due '10 83.700 23.71% 2,307 05/15/10 Ba2 / BB

8.75% Sr Unsecured due '11 78.750 22.72% 2,183 02/02/11 Ba2 / BB

7% Sr Unsecured due '13 61.200 21.06% 1,946 06/15/13 Ba2 / BB

6.875% Sr Unsecured due '13 60.622 20.00% 1,829 12/01/13 Ba2 / BB

5.625% Sr Unsecured due '14 49.000 24.46% 2,202 01/27/14 Ba2 / BB

7.25% Sr Unsecured due '16 57.000 18.04% 1,576 06/15/16 Ba2 / BB

7.25% Sr Unsecured due '18 50.020 19.00% 1,633 03/15/18 Ba2 / BB

7.5% Sr Unsecured due '27 50.000 15.95% 1,283 10/15/27 Ba2 / BB

Ship Finance International Ltd. (SHIPFI)

8.5% Senior Notes due '13 76.500 15.58% 1,386 12/15/13 B1 / B+ 03/13/09 104.250

Stena AB (STENA)

7.5% Sr Unsecured due '13 77.000 14.37% 1,268 11/01/13 Ba2 / BB+ 11/01/09 102.500

7% Sr Unsecured due '16 73.000 12.52% 1,013 12/01/16 Ba2 / BB+ 12/01/09 103.500

6.125% Sr Unsecured due '17 51.000 17.90% 1,477 02/01/17 Ba2 / BB+ any time MW+50

5.875% Sr Unsecured due '19 46.000 17.52% 1,416 02/01/19 Ba2 / BB+ any time MW+50

Trailer Bridge (TRBR)

9.25% Sr Secured due '11 82.000 17.77% 1,657 11/15/11 B3 / B- 03/13/09 104.625

Ultrapetrol Limited (ULTR)

9% 1St Mortgage due '14 66.000 18.90% 1,697 11/24/14 B2 / B 11/24/09 104.500

Jefferies – High-Yield Shipping Bonds

Deal Tables & Bond Prices continued
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Offer Price YTW STW Maturity Ratings Call Date Call Price

SUPPLY VESSELS

Gulfmark Offshore (GMRK)

7.75% Sr Unsecured due '14 78.500 13.46% 1,161 07/15/14 B1 / BB- 07/15/09 103.875

Hornbeck Offshore Services (HOS)

6.125% Senior Notes due '14 73.500 12.72% 1,078 12/01/14 Ba3 / BB- 12/01/09 103.063

Seabulk International (SBLK)

9.5% Senior Notes due '13 100.000 9.50% 840 08/15/13 Ba1 / BBB- 03/13/09 104.750

7.2% Sr Unsecured due '09 100.000 7.18% 672 09/15/09 Ba1 / BBB- any time

5.875% Sr Unsecured due '12 88.000 9.88% 845 10/01/12 Ba1 / BBB- any time

TANKERS

Berlian Laju Tanker

7.5% Senior Notes due '14 28.000 43.01% 4,120 05/15/14 – / CCC+ 05/15/12 103.750

Golden State Petro (GOLDEN)

8.04% 1St Mortgage due '19 107.379 7.00% 417 02/01/19 Baa2 / BBB any time MW+37.5

Overseas Shipholding Group (OSG)

8.75% Sr Unsecured due '13 90.000 11.51% 980 12/01/13 Ba1 / BB any time MW

7.5% Sr Unsecured due '24 68.000 12.20% 920 02/15/24 Ba1 / BB NC NC

Titan Petrochemicals (TITAN)

8.5% Senior Notes due '12 25.000 71.61% 7,031 03/18/12 Caa2 / CCC+ any time MW+100

Teekay Shipping (TK)

8.875% Senior Notes due '11 86.000 16.07% 1,500 07/15/11 B1 / BB any time MW+50

US Shipping Partners (USS)

13% Sr Secured due '14 20.000 74.39% 7,252 08/15/14 C / NR 02/15/11 106.500

Jefferies – High-Yield Shipping Bonds continued

Deal Tables & Bond Prices continued
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Marine Money is the premier provider of maritime finance transactional information and maritime deal analysis. Relied upon by shipown-

ers, financiers, investors, ship managers, brokers, lawyers and accountants for the past 20 years, Marine Money International through

its publications, studies and conferences has bridged the gap between shipowners and the international capital markets. Our goal is to

make you money, save you money and provide access to investment opportunities and the most cost efficient sources of global capital.

PUBLICATIONS

Annual subscription to Marine Money includes:

1. Marine Money Magazine (8 magazine issues per year, including the annual Awards Issue, the Rankings of publicly traded shipping

companies, the definitive Debt Finance report, the world’s most complete ship finance directory of capital providers, plus a year end

CD compiling a year’s worth of Marine Money conference presentations – an invaluable resource.)

2. Access to Marine Money’s Archive via www.marinemoney.com

3. Marine Money Freshly Minted Weekly (published electronically every week)

4. Marine Money Asia Edition (published electronically bi-weekly)

5. Discounted delegate fee on ALL Marine Money Events

One Year: US$1,490, Two Years: $2,286 Three Years: $2,883

(Outside North America, please add $200 postage for express hand delivery service.)

(Connecticut Residents please add 6% Sales tax.)

Through our publications: Marine Money Magazine, Marine Money Asia (our bi-weekly internet newsletter focused on Asia), and

Marine Money Freshly Minted (our weekly news letter focused on Europe and North America), we give you in-depth analysis of the lat-

est deals, including structures, pricing and financing techniques used as well as details on the lenders, principals and investors involved.

From single ship transactions to capital markets financing, we at Marine Money are in the market every day learning everything we can

for our readers who are interested in capital formation for the maritime transportation industry.

CONSULTING SERVICES

Marine Money has extensive experience representing both shipowners and providers of capital in vessel financing transactions. From

major consulting projects for Governments and NGOs, to advising on optimal financial structures to writing the industry portion of public

prospectus, Marine Money, its extensive transaction database and the knowledge and experience of its editorial and research team deliv-

er value.
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Dublin

Forum Schedule
2009

FOR MORE INFORMATION PLEASE CONTACT:

Phone: +1.203.406.0106
Email: conferences@marinemoney.com

Fax: +1.203.406.0110
Web: www.marinemoney.com

Marine Money International

February 25-26 8th Ann. German Ship Finance Forum Hamburg

March 4 5th Ann. Gulf Ship Finance Forum Dubai

March 25 2nd Ann. Hong Kong Ship Finance & Investment Forum Hong Kong

April 30 6th Ann. Istanbul Ship Finance Forum Istanbul

May 26 4th Ann. Japan Ship Finance Forum Tokyo

June 11 11th Ann. Norway Ship & Offshore Finance Forum Oslo

June 23-25 22nd Ann. Marine Money Week New York City

September 22 2nd Ann. Super Yacht Finance Forum Monaco

September TBA 8th Ann. Marine Money Week Asia Singapore

October 15 10th Ann. Marine Finance Forum–Americas New York City

October TBA 11th Ann. Greek Ship Finance Forum Athens

November TBA 3rd Ann. Dublin Ship Finance & Investment Forum Dublin

November TBA 3rd Ann. Korea Ship Finance Forum Seoul

November TBA 6th Ann. Marine Finance Forum–Latin America Miami

Monaco

MARINE MONEY FORUMS AND CONFERENCES

As the premier provider of ship finance news, data and analysis, Marine Money hosts the world’s most important ship finance forums and confer-

ences. Whether we are in New York, Tokyo, Greece, Singapore, Oslo or anywhere else where the formation of capital for shipping is taking place,

Marine Money conferences provide the most educational and best networking opportunities available in the industry.
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Subscription commencement date: _____________________

Mrs./Ms./Mr./Dr./Capt.____________________________________________________________________________________

Company___________________________________________ Job Position___________________________________________

Address_________________________________________________________________________________________________

International subscribers must provide a street mailing/delivery address as the magazine is delivered by hand via a courier service to the subscriber's door.

City___________________________ Region/State_________________ Postal/Zip_____________ Country_________________

Phone_____________________ Fax_____________________ Email________________________________________________

Credit Card #___________________________________ Amex MasterCard Visa Diners Club

Credit card security code – 3 or 4 digit number located on the back of card ____________________________________________

Signature__________________________________________________________ Expiration_____________________________

SUBSCRIPTION FORM
Annual subscription to Marine Money includes:

1. Marine Money Magazine (8 issues per year plus a year end DVD)

2. Access to Marine Money’s Archive

3. Marine Money Freshly Minted Weekly (published electronically every week)

4. Marine Money Asia Edition (published electronically bi-weekly)

5. Discounted delegate fee on ALL Marine Money Events

One Year: $1,490 Two Years: $2,533 Three Years: $3,576

(Outside North America, please add $200 postage per year for express hand delivery service.)

(Connecticut Residents please add 6% Sales tax to Marine Money Magazine and Marine Money Online.)

3 easy ways to process your subscription…
FAX your completed form to +1 (203) 406-0110. We will acknowledge your fax with an invoice.

PHONE +1 (203) 406-0106. We accept American Express, Master Card, Visa and Diner Club.

MAIL your completed form, along with a check in US dollars drawn on a bank with a US branch, to:

International Marketing Strategies, Inc., One Stamford Landing, Suite 214, 62 Southfield Avenue, Stamford, CT 06902 USA

Please make checks payable to International Marketing Strategies, Inc. in US dollars drawn on a bank with a US branch.

Email: info@marinemoney.com

First Name Last Name

NEW!

h t t p : / / www .ma r i n emon e y . c om � Ma r i n e Mon e y F r e s h l y M i n t e d � T h u r s d a y , F e b r u a r y 1 2 , 2 0 0 9 � P a g e 1 5


